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Do you want to shape how Danske Bank builds partnerships that create value beyond traditional banking? As Product
Owner for Commercial Partnerships, you will turn customer needs, business opportunities and technology into scalable
digital experiences. You will gain influence in a strategic area and help create partnership capabilities that support
growth, trust and seamless customer journeys.

 

Your tasks

You will join a collaborative product environment where customer needs, commercial opportunities, regulation and
technology meet. You will report to Astrid Synnøve Schønemann, PO Chapter Lead, and work closely with business
stakeholders, architects, engineers, designers, legal specialists, specialists working with data and operational teams.
Together, you will develop products and capabilities that support Danske Bank’s partnerships with external
organisations, associations, commercial partners and selected subsidiaries.

 

Define the product vision and roadmap for partnership-related capabilities.
Turn business opportunities into clear priorities and delivery plans.
Balance customer experience, commercial value, regulation and technical feasibility.
Track product performance and use insight to improve adoption.
Collaborate with cross-functional teams to deliver scalable digital solutions.
Shape reusable partnership models across products, channels and markets.
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About you

We expect you to:

Have experience as a Product Owner, Product Manager or Business Lead.
Understand digital customer journeys in regulated industries.
Turn complex challenges into structured product priorities.
Make trade-offs using customer insight, data and business value.
Align partners, business areas, legal specialists and technology teams.
Communicate complex topics clearly to business and technical audiences.

 

It is an advantage if you know personal customer banking, customer acquisition, partnerships, referrals, CRM, consent
management or digital onboarding. Experience with APIs, integrations and digital ecosystems is also relevant.

 

What we offer you

You will have a central role in a strategic area with strong visibility across Danske Bank. We work in a hybrid model with
3-4 days a week in the office and flexibility to plan the rest of your work around your tasks. You will build a broad
network, keep developing your skills and influence how Danske Bank collaborates with external partners in the future.

 

Are you ready for the next step?

If this role sounds like the right next step for you, we would like to hear from you. If you have questions, you can contact
Astrid Synnøve Schønemann, PO Chapter Lead, at assch@danskebank.dk.

We invite people for interviews on an ongoing basis, so please send your application when you are ready. Application
deadline 20. September 2026. We look forward to hearing from you.

 

Danske Bank
København K, 1300 København
K
danskebank.dk

Ansøgningsfrist
20. september 2026
Product Owner, Commercial
Partnerships

Kontaktperson
Astrid Synnøve
Schønemann
assch@danskebank.dk
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